


tion you get in the pool room."

I have hired and fired people
with masters degrees, and eco-
nomic majors, all people with
exceptional academic records,

. but few had any feel for real
estate. They could analyse any
property 15 ways and sideways,
but they lived by their numbers
and common sense did not pre-
vail.

~If you have the sales skills, it
is now time to keep ahead of the

‘herd. We all are busy. Take the

* time to acquire the computer and
~calculator skills that will take
you to the top of the ladder. Old

school salesmanship just doesn't

cut it in the coming years and
with so many over-educated and
restricted individuals, who know
only what is taught in books,
you will have the winner's edge.
Call the REIC, CREA, AIC
or your own provincial associa-
tion. Ask about their courses and
take a positive step. Remember,
learn, absorb and use the knowl-
edge, but for the most part don't
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be overwhelmed. Few textbooks
were ever written by ultra suc-
cessful people. !

Barry Lebow is president of one
of Canada’s largest appraisal
firms. He is available as a
speaker at sales meetings and
general real estate seminars.
(416) 781-5504 Fax: (416) 781-
3333. |



